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Rautaruukki Corporation Financial statement bulletin 15 February 2013 at 9am EET

Rautaruukki Corporation Financial statement bulletin for 2012: Steel business
made a loss in a difficult market environment, clear improvement in

consolidated cash flow

October-December 2012 (Q4/2011)

- Net cash from operating activities was EUR 79 million (163)

- Order intake was EUR 651 million (651)

- Comparable net sales were down 6% at EUR 676 million (718)
- Comparable operating profit was -EUR 39 million (-40), equating to -6% of net sales
- Comparable result before taxes was -EUR 48 million (-50), equating to -7% of net sales

January-December 2012 (2011)

- Net cash from operating activities was EUR 172 million (114)

- Order intake was up 3% at EUR 2,767 million (2,675)
- Comparable net sales were EUR 2,789 million (2,797)

- Comparable operating profit was -EUR 65 million (56), equating to -2% of net sales
- Comparable result before taxes was -EUR 103 million (22), equating to -4% of net sales

Dividend proposal

The Board of Directors proposes payment of a dividend of EUR 0.20 per share (0.50), to make a total

dividend payout of EUR 28 million (69).

Estimate of the financial outlook for 2013

Comparable net sales in 2013 are estimated to be at the same level as in 2012. Comparable

operating profit is estimated to improve compared to 2012 and to be positive.

KEY FIGURES

Q4/12 Q4/11 2012 2011
Comparable figures
Comparable net sales, EUR m 676 718 2,789 2,797
Comparable operating profit,
EUR m -39 -40 -65 56
Comparable operating profit
as % of net sales -5.8 -5.6 -2.3 20
Comparable result before
income tax, EUR m -48 -50 -103 22
Reported figures
Reported net sales, EUR m 677 718 2,796 2,798
Reported operating profit, EUR m -58 -47 -99 22
Reported result before
income tax, EUR m -67 -56 -137 -12
Net cash from operating activities,
EUR m 79 163 172 114
Net cash before financing activities,
EUR m 56 126 78 -57
Earnings per share, EUR -0.41 -0.30 -0.83 -0.07
Dividend per share, EUR 0.20* 0.50
Return on capital employed, % -4.8 1.3
Gearing ratio, % 71.4 60.4
Equity ratio, % 45.5 48.5
Personnel on average 10,468 11,493 11,214 11,821

*Board of Directors’ proposal
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President & CEO Sakari Tamminen:

Ruukki’s business environment over the past year was overshadowed by the European downturn, low
utilised capacity following weakened competitiveness in the manufacturing industry in Europe and,
during the autumn, a slowdown in economic growth in China. All these factors resulted in a marked
decrease year on year in demand for steel in Europe. The economic outlook has picked up a little as
confidence is gradually being restored in the financial markets in Europe and economic growth in
China is showing signs of picking up. Nevertheless, the European economy is not expected to return
to the growth track until the second half of the current year. As regards Ruukki’s main markets, the
German and Scandinavian economies are expected to show moderate growth during 2013, economic
activity in Finland is expected to remain at the same level as in 2012 and growth in Russia is
expected to continue to outpace global growth. Activity in the construction markets developed
reasonably well during the early part of last year, but weakened towards the end of the year,
especially in commercial construction, and the rest of the year was weak. Residential construction
activity was better.

Characteristic for 2012 was that in a weak business environment, the prices of steel products in
Europe fell practically in pace with the fall in the prices of raw materials. In our steel business, raw
material costs are reflected after a delay of about one quarter, which is why the operating result
showed a loss. As was the case for the previous quarter, Ruukki posted a loss for the fourth quarter
mostly because of lower average prices in the steel business. Comparable operating profit for the
entire year was negative at -EUR 65 million. Order intake during the fourth quarter was at the same
level as a year earlier, but order intake for the year as a whole was up slightly year on year in both the
construction and the steel businesses. Consolidated net sales for 2012 were almost at the same level
as for the previous year. Net cash from operating activities was good at EUR 172 million, a clear
improvement compared to the previous year.

In the prevailing uncertain market environment, the past year clearly showed the necessity of the
efficiency projects we initiated earlier in the year in our steel and construction businesses. These
projects have progressed in line with expectations and last year delivered around EUR 20 million of
our total savings target of EUR 100 million. We currently anticipate achieving the full target and the
ensuing improvement in earnings performance is expected to be reflected in full by the third quarter of
the current year onwards.

On top of the efficiency projects, we have also focused on those businesses where we believe we are
able to build a competitive edge and also future profitable growth in the long term. The Fortaco
arrangement means our business structure is more focused than earlier. Towards the end of last
year, we agreed with funds managed by CapMan to combine units of Komas and units of Ruukki
Engineering to form a new company, Fortaco. In future, our own strategy will focus on construction
and developing the special steels business, where we will be pursuing profitability and selected
growth. We must improve our competitive position in all our chosen business areas as we aim for
market leadership or second position in chosen products. This also requires better management of
the value chain, improved distribution and service, direct contact with end customers and a focus on
fewer products.

Residential roofing products, the Nordic and Polish markets and Russia, which offers growth potential
in many product groups, have a key role in our construction strategy. There is also growing demand in
many of our market areas for new energy-efficient construction products and solutions, which either
save energy or utilise renewable energy. This is especially so in the Nordic countries, where we aim
to strengthen our good market position and to specialise through services and innovations. Last year
we launched numerous energy-saving and recyclable construction products, such as Ruukki energy
panels for commercial and industrial construction. In addition, we also rolled out products and
solutions - such as solar panels and ground-source heat solutions for foundations - that utilise
renewable energy.

Construction activity is expected to either remain at the same level as in 2012 or to show a slight
decline in all our main market areas, with the positive exception of Russia, where commercial and
industrial construction, an important sector for us, is expected to grow compared to the previous year.
Our focus on our own distribution channel for residential roofing products was reflected in these
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products outperforming market growth in 2012 and there is good potential for this to continue also
during the current year.

In the steel business, the emerging markets are the growth drivers. The “new normal” in Europe is
reflected as about twenty million tonnes of steel overcapacity and steel prices following great
fluctuations in the global price development of raw materials. In the steel business, our focus areas
are on increasing the share of special steel products and developing our distribution and partnership
network in the emerging markets, including Russia, Asia and South America. It is still important for us
to continue to improve cost efficiency in all our operations.

The sharp fall in the prices of main raw materials in the steel business resulted in steel end-customers
and steel wholesalers destocking. This was reflected in a clear decline in demand for steel, especially
during the second half of 2012. A sharp rise in the market price of iron ore during January 2013 was
visible in order activity picking up and a rise in the prices of steel products. In our steel business, we
expect service centre sales to remain at a good level during 2013. However, general economic
development gives rise to much uncertainty as regards demand from mill customers.

The global economic outlook continues to be uncertain and we cannot expect any significant help
from a pick-up in the market. However, my expectations for 2013 are cautiously positive and | believe
our actions to improve efficiency and the business choices we have made will pave the way for a
clear improvement in profitability. Comparable nets sales in 2013 are estimated to be at the same
level as in 2012. Comparable operating profit is estimated to improve compared to 2012 and to be
positive.

Rautaruukki Corporation’s full financial statement bulletin for 2012 is attached to this bulletin.

For further information, please contact:
Sakari Tamminen, President & CEO, tel. +358 20 592 9075
Markku Honkasalo, CFO, tel. +358 20 592 8840

News conference for analysts and the media
A joint news conference in English both for analysts and the media will be hosted on Friday 15
February at 10.30 am at Ruukki's head office, Suolakivenkatu 1, 00810 Helsinki.

A live webcast of the event and the presentation by the company's President & CEO Sakari
Tamminen may be followed online on the company website at www.ruukki.com/Investors starting at
10.30 am EET. This event can also be attended through a conference call by dialling the number
below 5-10 minutes before the scheduled time:

+44 207 1620 177 (calls outside Finland), +358 9 2313 9202 (calls inside Finland)

Access code: 927935

A replay of the webcast can be viewed on the company's website from approximately 4pm EET. A
replay of the conference call will be available until 23 February 2013 at:

+44 20 7031 4064 (calls outside Finland), +358 9 2314 4681 (calls inside Finland)

Access code: 927935

Rautaruukki Corporation
Taina Kylldnen
SVP, Marketing and Communications

Ruukki specialises in steel and steel construction. We provide customers with energy-efficient steel
solutions for better living, working and moving. We have around 9,000 employees and an extensive
distribution and dealer network across some 30 countries including the Nordic countries, Russia and
elsewhere in Europe and the emerging markets, such as India, China and South America. Net sales
in 2012 totalled EUR 2.8 billion. The company's share is quoted on NASDAQ OMX Helsinki
(Rautaruukki Oyj: RTRKS).

DISTRIBUTION:
NASDAQ OMX Helsinki
Main media
www.ruukki.com
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RAUTARUUKKI CORPORATION’S FINANCIAL STATEMENT BULLETIN FOR 2012

Business environment in 2012

Global economic growth slowed in 2012 largely because of the prolonged European debt crisis and a
slowdown in economic growth in China. Economic activity weakened across the eurozone, especially
towards the end of the year, and growth forecasts for Ruukki’s important economies, such as the
Nordic countries, were revised downwards during the course of the year. Many central banks
introduced broad measures to stimulate economic recovery and these began to take effect during the
second half of 2012. This was visible especially in a pick-up in the activity of economies outside
Europe. Even though the weak economic climate in Europe was also reflected in the emerging
markets, these markets shored up global economic growth. The driver of economic growth in Europe
continued to be Germany, where the economic situation remained more stable than elsewhere in
Europe. The economies grew in countries in Ruukki’s main market areas outside the eurozone, such
as Russia. Progress was made in managing the eurozone crisis during the second half of the year
and yields on European countries’ debt auctions fell as a sign of confidence gradually being restored
in the financial markets.

Construction activity in Europe declined year on year as a result of the negative impact of the
European debt crisis on investment demand. Also in Finland, construction volumes were lower than a
year earlier, but moderate construction growth was seen in the other Nordic countries. Construction in
Russia continued to grow briskly especially during the first half of the year, but the pace of growth
slowed during the third quarter because of fewer international investments. Nevertheless, this
slowdown in the pace of growth had no significant impact on growth at the annual level. Residential
construction was up in Ruukki’s markets in Sweden, Norway and Russia. Market activity in
commercial and industrial construction was up in Ruukki’s markets in Russia, Sweden, Norway and
the Czech Republic. Driven by good order intake earlier in the year, Ruukki Construction’s orders rose
5 per cent year on year.

In the engineering business, the markets in Ruukki’s major customer segments remained at a good
level during the first half of the year, with increased demand especially for mining industry machines
and for equipment in the offshore industry. Likewise, demand for materials handling equipment was at
a good level. However, during the second half of the year, orders in many of Ruukki’s customer
segments began to tail off and demand in Ruukki Engineering showed a clear downturn compared to
the same period a year earlier.

Despite positive development in the early part of the year, apparent demand for steel products in the
EU-27 region was down clearly compared to 2011. The prolonged European debt crisis, and
especially growing concerns during the second quarter about slowing economic growth in China, gave
rise to a sharp fall in the prices of iron ore and coking coal, the main raw materials used in steel
production. The fall in prices did not level off until the end of the third quarter. Increased economic
growth uncertainty coupled with the sharp fall in raw material prices resulted in steel end-customers
and steel wholesalers destocking. This was reflected in a clear decline in demand for steel, especially
during the second half of the year.

Market prices of steel products in Europe followed the price development of the main raw materials
with a slight delay throughout the year. Inventory levels of steel wholesalers in Europe remained more
or less at the same level as in 2011 during the first six months, but began to fall in July. Compared to
sales, inventory levels fell during the fourth quarter of 2012 to a lower level than a year earlier.

During the fourth quarter, Ruukki Metals had to sell low-margin products outside its main market
areas due to weakened demand. This was reflected in lower average selling prices compared both to
the first nine months of the year and to the previous year. Order intake value in the steel business
was down 4 per cent during the second half of the year compared to the first half. Nevertheless, order
intake value in the steel business for the whole year was up 5 per cent. Because of contracts signed
with raw materials suppliers and normal inventory turnaround, there is typically a delay of around one
quarter before lower raw materials prices are reflected in Ruukki’s production costs. This explains why
the fall in market prices of the main raw materials did not begin to be reflected as lower costs in
Ruukki’s steel business until the fourth quarter.
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Order intake and order book

ORDER INTAKE BY BUSINESS AREA

EUR million Q4/12 Q4/11 2012 2011

Order intake
Ruukki Construction 170 172 756 721
Ruukki Engineering 44 62 229 263
Ruukki Metals 437 416 1,782 1,691
Others

Order intake, total 651 651 2,767 2,675

Unless otherwise stated, the figures in brackets refer to the same period a year earlier.

Order intake in Q4/2012

Order intake during the fourth quarter was EUR 651 million (651), which was at the same level as a
year earlier. Order intake was up 5 per cent year on year in the steel business and was almost at the
same level in the construction business. In the engineering business, order intake was materially
down year on year. Geographically, order intake showed strongest development in Russia and
Sweden.

Compared to the previous quarter, order intake was down 4 per cent. This was mainly due to the
seasonal slowdown in construction activity towards the end of the year. Order intake in the steel and
engineering businesses during the fourth quarter was almost at the same level as in the third quarter.

Order intake in 2012

Order intake in 2012 was EUR 2,767 million (2,675), up 3 per cent year on year. Order intake was up
in the steel and construction businesses, but down in the engineering business. As regards market
area, order intake grew most in Russia, Sweden and North America.

Ruukki Construction’s order book was 17 per cent higher and Ruukki Metals’ order book was 6 per
cent lower at year-end 2012 compared to a year earlier.
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Net sales

NET SALES BY BUSINESS AREA

EUR million Q4/12 Q4/11 2012 2011
Comparable net sales
Ruukki Construction 180 203 740 757
Ruukki Engineering 60 73 265 257
Ruukki Metals 434 442 1,787 1,783
Others 2 0 -3 0
Comparable net sales, total 676 718 2,789 2,797
Items affecting comparability
included in reported net sales 1 0 7 1
Reported net sales 677 718 2,796 2,798
Net sales for Q4/2012

Comparable net sales for the fourth quarter were down 6 per cent on the year at EUR 676 million
(718). Year on year net sales were down in all businesses. Net sales for the fourth quarter were
almost at the same level as for the third quarter.

Compared to the same period a year earlier, fourth quarter net sales were up slightly in Russia and
Central Eastern Europe. Net sales were up clearly in countries outside Europe, but declined
considerably in Finland and the other Nordic countries. Also in Western Europe, net sales were down
somewhat compared to the same period a year earlier.

Net sales for 2012

Comparable net sales for 2012 were EUR 2,789 million (2,797), which is almost at the same level as
a year earlier. Net sales were down slightly in the construction business because of lower delivery
volumes in commercial and industrial construction and in infrastructure construction compared to a
year earlier. Net sales of residential roofing products were up 11 per cent year on year. Net sales in
the steel business were at the same level as the previous year. In the engineering business, net sales
rose slightly mostly as a result of a single project.

Relatively strongest comparable net sales growth for the report period was seen in Russia, where
higher delivery volumes, especially in the construction business, grew net sales. Relatively strong
growth in net sales was also seen in certain markets outside Europe. Net sales were up 4 per cent
year on year in Central Eastern Europe. Net sales were down 8 per cent in Finland, which accounted
for 25 per cent (27) of comparable consolidated net sales in 2012. The share of the emerging markets
of comparable consolidated net sales rose to 29 per cent (27).

Ruukki Construction and Ruukki Engineering accounted for 36 per cent (36) of comparable
consolidated net sales in 2012. Special steel products accounted for 31 per cent (31) of Ruukki
Metals’ net sales.

Reported net sales for 2012 were EUR 2,796 million (2,798).
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NET SALES BY REGION

EUR million Q4/12 Q4/11 2012 2011
Comparable net sales
Finland 157 185 700 761
Other Nordic countries 204 226 897 914
Central Eastern Europe 93 88 379 363
Russia and Ukraine 67 64 262 223
Rest of Europe 115 123 383 388
Other countries 40 32 169 148
Comparable net sales, total 676 718 2,789 2,797
ltems affecting comparability
included in reported net sales 1 0 7 1
Reported net sales 677 718 2,796 2,798
Operating profit
OPERATING PROFIT BY BUSINESS AREA
EUR million Q4/12 Q4/11 2012 2011
Comparable operating profit
Ruukki Construction -1 -6 1 -3
Ruukki Engineering -3 -4 -3 -7
Ruukki Metals -34 -28 -42 80
Others -2 -3 -20 -14
Comparable operating profit, total -39 -40 -65 56
ltems affecting comparability
included in reported
operating profit -19 -6 -34 -34
Reported operating profit -58 -47 -99 22

Operating profit for Q4/2012

Comparable operating profit for the fourth quarter was negative at -EUR 39 million (-40), which is
almost at the same level as a year earlier. Operating profit for the fourth quarter in the steel business
decreased year on year mostly because of lower average delivery prices. The construction and
engineering businesses both improved operating profit compared to the previous year. Operating
profit was down quarter on quarter in all businesses.

As was the case a year earlier, during the fourth quarter Ruukki Metals focused on freeing up working
capital and on improving cash flow in an environment of weak demand. This is why during the fourth
quarter, Ruukki Metals delivered around 70,000 tonnes of low-margin steel products outside the main
market areas. In addition to this, the average selling prices of steel products in deliveries in the main
market areas were lower than during the previous quarter. Lower average prices and changes in the
product mix had a negative impact of -EUR 51 million on comparable operating profit in Ruukki’s steel
business compared to the previous quarter. On the other hand, higher delivery volumes, a higher
capacity utilisation rate, lower raw material costs and cost savings achieved improved operating profit
in Ruukki’s steel business quarter on quarter.

Operating profit in the construction business was down quarter on quarter due to the seasonal

slowdown in construction activity. Operating profit in the engineering business was down quarter on
quarter because of lower delivery volumes.
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Reported operating profit for the fourth quarter of 2012 was negative at -EUR 58 million (-47). ltems
affecting the comparability of operating profit totalled -EUR 19 million (-6), of which items having an
impact on cash flow amounted to -EUR 1 million.

Items affecting comparability included in reported operating profit are detailed by quarter in the table
at the end of the Summary financial statement and notes section.

Operating profit for 2012

Comparable operating profit for 2012 was negative at -EUR 65 million (56), equating to -2 per cent of
net sales (2). Compared to a year earlier, operating profit decreased because of the loss made in the
steel business. The construction and engineering businesses both improved their profit year on year.
Consolidated profitability was better during the first than during the second half of the year, when
profitability was burdened by the loss made by the steel business.

The loss made by the steel business was mainly attributable to a clear weakened demand for steel
products compared to the previous year. Global market prices of the raw materials used in steel
production started to decline during the second quarter and continued to decline until almost the end
of the third quarter causing downward pressure on the prices of steel products. In the prevailing very
uncertain market environment and with falling prices of raw materials, customers have destocked and
pushed back their orders. This was clearly reflected as weaker ordering activity, especially for
standard products. There is typically a delay of around one quarter before changes in raw materials
prices are reflected in Ruukki’'s production costs. This is because of contracts signed with raw
materials suppliers and the normal turnaround of inventories. The fall in market prices of steel
products and the delay referred to above had a negative impact on the profitability of Ruukki’s steel
business. In particular, sales of low margin products outside the company’s main market areas
together with lower average selling prices of deliveries contributed to the loss posted for the fourth
quarter. The company’s aim during the fourth quarter was to free up working capital and thus improve
cash flow. This was why, during the fourth quarter, Ruukki Metals delivered around 70,000 tonnes of
low-margin steel products outside the main market areas.

Reported operating profit for 2012 was negative at -EUR 99 million (22). ltems affecting the
comparability of operating profit totalled -EUR 34 million (-34), of which items having an impact on
cash flow amounted to -EUR 10 million.

Financial items and result

Consolidated net finance costs in 2012 totalled -EUR 40 million (-37). Net interest costs were EUR 35
million (32).

Group taxes for 2012 were EUR 21 million positive (EUR 1 million positive).
The result for 2012 was -EUR 116 million (-10).

Earnings per share were -EUR 0.83 (-0.07).

Balance sheet, cash flow and financing

Total assets at year-end 2012 were EUR 2,381 million (2,657). Equity at 31 December 2012 was EUR
1,072 million (1,275), equating to EUR 7.70 per share (9.17). Equity has decreased by EUR 203
million since the end of 2011. This was because of the loss made for the year and the EUR 69 million
dividend payment made in March.

The equity ratio at year-end 2012 was 45.5 per cent (48.5) and the gearing ratio was 71.4 per cent
(60.4). Net interest-bearing liabilities at year-end 2012 were EUR 765 million (770).

Return on equity for 2012 was -9.9 per cent (-0.8) and return on capital employed was -4.8 per cent
(1.3).
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Net cash from operating activities for the report period was EUR 172 million (114) and net cash before
financing activities was EUR 78 million (-57). EUR 173 million was freed up from working capital
during the year (EUR 9 million tied up).

At the end of December 2012, the group had liquid funds of EUR 21 million (78) and undrawn
committed credit facilities of EUR 510 million (475). Repayments of long-term interest-bearing
liabilities in 2013 total EUR 45 million.

Capital expenditure

Net cash used in investing activities during the report period was -EUR 94 million (-171).

Investments in tangible and intangible assets during 2012 totalled EUR 97 million (179), of which
maintenance investments accounted for EUR 65 million (131) and development investments for EUR
32 million (48). Cash inflow from other investing activities was EUR 3 million (8).

Depreciation and impairments during the report period amounted to EUR 156 million (149).
Investments in tangible and intangible assets during 2013 are expected to be in the region of EUR 90

million.

Personnel

PERSONNEL BY REGION

31 Dec 31 Dec

2012 2011

Finland 5,547 6,369
Other Nordic countries 580 622
Central Eastern Europe 1,106 2,130
Russia and Ukraine 1,686 1,845
Rest of Europe 63 70
Other countries 52 346
Total 9,034 11,382

The group employed an average of 11,214 persons (11,821) during 2012 and at the end of the report
period the headcount was 9,034 (11,382). At 31 December 2012, 61 per cent (56) of Ruukki’s
personnel worked in Finland. The Fortaco arrangement resulted in a decrease of 1,334 persons in
Ruukki’s personnel numbers. In conjunction with the efficiency improvement programme, employer-
employee negotiations took place at many sites and in many organisations.These negotiations
resulted in a decrease of 182 persons in Ruukki Metals’ personnel and 273 persons in Ruukki
Construction’s personnel. In addition, personnel were temporarily laid off where required.

Salaries and other employee benefits paid to the personnel during the report period totalled EUR 399
million (395). Nearly all the group’s personnel belong to the profit sharing scheme. No expenses were
booked in respect of profit sharing in 2012 (2011: no expenses). Expenses of EUR 0.6 million (0.3)
were booked in respect of valid share-based incentive plans. At year-end 2012, the share-based
incentive plan covered 101 (99) executives or other key personnel. The company has operated share-
based incentive plans for key persons since the year 2000.

Safety measured in terms of accidents per million working hours for 2012 was 7 (8).
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BUSINESS AREAS

RUUKKI CONSTRUCTION

e Construction activity slowed down significantly in Ruukki’s main market areas during the
second half of 2012, but driven by orders in the early part of the year, order intake was up 5
per cent year on year

o Net sales were down 2 per cent year on year due to lower delivery volumes in commercial
and industrial construction and in infrastructure construction

e Strategic focus areas — Russia and residential roofing products - showed clear net sales
growth year on year

e Comparable operating profit improved slightly year on year, but remained at an unsatisfactory
level due mostly to the costs of unused capacity and the fall in the relative share of net sales
in infrastructure construction

Ruukki Construction

EUR million Q4/12 Q4/11 2012 2011
Order intake 170 172 756 721
Net sales 180 203 740 757
Comparable operating profit -1 -6 1 -3

Items affecting comparability
included in reported

operating profit -9 -1 -1 -3
Reported operating profit -10 -7 -10 -6
Comparable operating profit
as % of net sales -0.3 -2.7 0.1 -0.4
Personnel at end of period 3,266 3,538

Order intake and order book

Order intake in Q4/2012

The value of order intake during the fourth quarter was down 1 per cent year on year at EUR 170
million (172).

Order intake in residential roofing products during the fourth quarter was up 3 per cent year on year.
Order intake showed clear growth in Sweden, Russia and in some countries in Eastern Europe. In
Finland, order intake remained at the same level as a year earlier. As regards Ruukki’s important
markets, order intake was down somewhat in Poland and Ukraine.

Order intake in commercial and industrial construction was down 4 per cent year on year. However,
orders showed clear growth in Russia, Sweden and Norway. As regards Ruukki’s important markets,
orders were down clearly in Finland and Poland.

Order intake in infrastructure construction was down 18 per cent year on year. Orders were at a lower
level than a year earlier in all important markets.

Because of the seasonal slowdown in activity, there was a clear decline in order intake for residential
roofing products compared to the previous quarter. Orders were up slightly in commercial and
industrial construction. In Norway and Sweden, orders showed clear growth compared to the previous
quarter, especially in the project business.

Order intake in infrastructure construction was down 8 per cent quarter on quarter.
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Order intake in 2012

Ruukki Construction’s order intake in 2012 was up 5 per cent year on year at EUR 756 million (721).
Order intake in residential roofing products were up 10 per cent year on year. Orders showed strong
growth in Finland, Sweden and Russia. Good development was also seen in orders in the Baltic
states and in some countries in Eastern Europe. As regards Ruukki’s important market areas, order
intake was down slightly in Ukraine. In Poland, orders remained at the same level as a year earlier.

Order intake in commercial and industrial construction was up 7 per cent, with particularly strong
order growth in Russia, Sweden and Estonia. In Russia, orders were up in projects, components and
concept buildings. Significant project orders came from Sweden. Orders were also up clearly in
Norway and Ukraine. Orders were down most in Finland and Poland.

Order intake in infrastructure construction was down 18 per cent year on year. Orders were at a
clearly much lower level across almost all market areas.

The order book at year-end 2012 was 17 per cent higher than a year earlier.

Net sales

Net sales for Q4/2012

Ruukki Construction’s net sales for the fourth quarter were down 11 per cent year on year at EUR 180
million (203). Net sales were down 13 per cent quarter on quarter due to the seasonal slowdown in
construction activity.

Net sales of residential roofing products during the fourth quarter were up 4 per cent year on year.
Strongest growth in net sales was in Sweden. Net sales were also up somewhat in Finland, Russia
and several countries in Central Eastern Europe. As regards the main market areas, net sales were
down slightly in Poland, Ukraine and Norway. Compared to the previous quarter, deliveries of roofing
products fell in all market areas due to the seasonal slowdown in construction.

Net sales in commercial and industrial construction during the fourth quarter were down 11 per cent
year on year. Net sales were down in almost all market areas, with the biggest fall in Finland and the
other Nordic countries. However, project deliveries to Sweden remained almost at the same level as a
year earlier. Net sales in Russia fell slightly due to smaller deliveries of projects and concept
buildings. However, component deliveries were up year on year. Project deliveries grew in Estonia
and Belarus. In Poland, component deliveries showed good development, but project deliveries were
down.

Compared to the previous quarter, net sales in commercial and industrial construction were down 6
per cent as a whole. In Sweden, however, project and component deliveries showed clear growth
quarter on quarter.

Net sales in infrastructure construction during the fourth quarter were down 26 per cent year on year.
Net sales were down clearly in all main market areas. However, net sales in infrastructure
construction were up 5 per cent quarter on quarter.

Net sales for 2012

Ruukki Construction’s net sales for 2012 were down 2 per cent year on year at EUR 740 million (757).
The construction business accounted for 27 per cent (27) of comparable consolidated net sales.

Net sales of residential roofing products were up 11 per cent in 2012. Net sales were up in all market
areas, except in some countries in Western Europe. Finland, Sweden and Russia showed particularly
strong growth.

Net sales in commercial and industrial construction were down 3 per cent year on year. However, net
sales showed clear growth in Russia, where there was strong demand especially for component and
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project deliveries. Deliveries of concept buildings to Russia also showed good development. In
Ukraine, net sales of components were up. Component and project deliveries decreased most in
Finland and Norway. Project deliveries grew in Sweden.

In infrastructure construction, net sales were down 18 per cent year on year. Net sales were down
clearly in the main markets in Finland and Sweden, but remained at the same level as the previous
year in Norway.

Commercial and industrial construction accounted for 62 per cent (62) of Ruukki Construction’s net

sales for 2012. Residential roofing products accounted for 24 per cent (21) and infrastructure
construction products for 14 per cent (16) of net sales over the same period.

Operating profit

Operating profit for Q4/2012

Ruukki Construction’s comparable operating profit for the fourth quarter improved year on year, but
was still negative at -EUR 1 million (-6). Operating profit improved mostly because of better
profitability in the residential roofing business. The project and components business also improved
its profitability, but it remained at an unsatisfactory level due to the costs of unused capacity. The fall
in the relative share of infrastructure construction of net sales compared to the previous year had a
negative impact on operating profit development. Compared to the previous quarter, operating profit
weakened because of normal seasonality.

Reported operating profit for the fourth quarter was negative at EUR -10 million (-7). Items affecting
the comparability of reported operating profit totalled -EUR 9 million, of which items having an impact
on cash flow amounted to -EUR 2 million.

Operating profit for 2012

Comparable operating profit for 2012 improved year on year and was EUR 1 million (-3). Improved
profitability of the project business year on year, the improved capacity utilisation rate of businesses in
Russia and the relative growth in the share of the residential roofing products business compared to a
year earlier had a positive impact on comparable operating profit. Despite improved operating profit,
profitability of the project and components businesses remained at an unsatisfactory level due to the
costs of unused capacity. The fall in the relative share of infrastructure construction of net sales
compared to the previous year had a negative impact on operating profit development.

Reported operating profit for 2012 was negative at -EUR 10 million (-6). Items affecting the
comparability of reported operating profit totalled -EUR 11 million, of which items having an impact on
cash flow amounted to -EUR 2 million.

Items affecting comparability included in reported operating profit are detailed by quarter in the table
at the end of the Summary financial statement and notes section.

Actions to improve profitability

During the second quarter of 2012, Ruukki Construction initiated a project across the division to
improve profitability and aiming at a permanent improvement of EUR 20 million in earnings
performance. Within the limits of this programme, the production-distribution process and material
flows were optimised, the efficiency of sales, marketing and support functions was improved and the
business model in the project business was developed. Some of the actions initiated in 2011 to
improve the efficiency of sales activities in Russia and Central Eastern Europe continued also during
2012. In conjunction with the efficiency improvement programme, employer-employee negotiations
took place at many sites and in many organisations. These negotiations resulted in a decrease of 273
persons in Ruukki Construction’s personnel. In addition, workers were temporarily laid off where
necessary. By the end of the report period, actions to improve earnings performance by EUR 20
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million had been identified. EUR 8 million of the earnings improvement target was achieved during
2012 and the remainder is expected to be seen in full from the third quarter of 2013 onwards.

Major delivery contracts

In January, a contract worth around EUR 5 million was signed with NCC Construction Sverige AB for
the total delivery of a new mail terminal in Hallsberg, Central Sweden. In March, a contract worth
around EUR 3 million was signed with Strangbetong to deliver the steel frame for the new NOD centre
to be built near Stockholm. Deliveries began in August 2012 and installation work is scheduled to be
completed in March 2013.

In April, a contract worth around EUR 4 million was signed with Kesko to design, manufacture and
install the steel frame and envelope structures for the new K-rauta Skanssi store in Turku, Finland.
Work on the new K-rauta Skanssi store started in the spring and the store is scheduled to open in
spring 2013. A total delivery contract worth around EUR 2 million was signed with Metso Corporation
for the delivery of the steel frame and envelope structures for a combined heat and power (CHP) plant
to be built in Jelgava, Latvia. The plant is scheduled for completion in 2013. An additional contract
worth around EUR 4.5 million was signed with Outokumpu to manufacture and install steel structures
for the granulation basins at the new ferrochrome smelter at the Tornio Ferrochrome Works in
Finland. The new contract takes the total value of Ruukki’s deliveries in the ferrochrome production
project to almost EUR 25 million. Installation work was completed in the autumn. In May, a contract
worth around EUR 11 million was signed with Alstom Power to deliver the steel frame for a new
power plant to be built in Narva, Estonia. A potential option on a second unit will be decided later.
Deliveries are scheduled for completion during the first quarter of 2013. In June, a contract worth
more than EUR 30 million was signed to design, manufacture and install the steel structures for the
largest shopping centre in Scandinavia. Deliveries started in the autumn and installation work is
scheduled for completion in September 2014. In June, a contract worth EUR 10 million was signed
with Outotec to deliver the steel structures for an ilmenite smelter to be built in Saudi Arabia.

In July, contracts were signed to deliver the envelope structures for the boiler house of a power plant
in Klado, Czech Republic and to deliver the steel frame structures for the soda boiler house at a pulp
mill in Paskov, also in the Czech Republic. The contracts are worth a total of around EUR 3 million. In
November, contracts were signed with Nimag Projekt Ab and Peab for the design, manufacture and
installation of steel frames and load-bearing roof structures for the Bauhaus store near Stockholm and
for Ikano's shopping centre to be built in Uddevalla, Sweden. The contracts are worth a total of around
EUR 6 million.
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RUUKKI ENGINEERING

o Net sales for 2012 were up 3 per cent, highest growth was in the offshore industry and mainly
relates to a single project

o Comparable operating profit improved year on year, but was still negative

e The Fortaco arrangement, whereby units of Komas Group Ltd and Ruukki Engineering were
combined to form a new company, Fortaco Group Oy, was completed on 27 December 2012

Ruukki Engineering

EUR million Q4/12 Q4/11 2012 2011
Order intake 44 62 229 263
Net sales 60 73 265 257
Comparable operating profit -3 -4 -3 -7

Iltems affecting comparability
included in reported

operating profit -2 0 -9 -1
Reported operating profit -5 -4 -12 -7
Comparable operating profit
as % of net sales -4.3 -5.4 -1.3 -2.7
Personnel at end of period 160 1,914

Order intake

Order intake in Q4/2012

The value of order intake in the engineering business in the fourth quarter was down 29 per cent year
on year at EUR 44 million (62). Order intake was down 3 per cent quarter on quarter.

Order intake in 2012

Ruukki Engineering’s order intake in 2012 was down 13 per cent year on year at EUR 229 million
(263).

Net sales

Net sales for Q4/2012

Ruukki Engineering’s net sales for the fourth quarter were down 18 per cent year on year at EUR 60
million (73). Net sales were down 4 per cent quarter on quarter.

Compared to the previous year, deliveries decreased to manufacturers of equipment in the materials
handling, construction, mining, forest machines and pulp and paper industries. Delivery volumes to
the offshore industry and shipbuilding rose clearly year on year. Deliveries to the shipbuilding industry
were also up quarter on quarter.

Net sales for 2012

Ruukki Engineering’s net sales for 2012 were up 3 per cent at EUR 265 million (257). Net sales
accounted for 9 per cent (9) of comparable consolidated net sales.

Compared to the previous year, the increase in net sales was mainly attributable to larger delivery
volumes to the offshore industry, although also deliveries to manufacturers of construction and mining
industry equipment were up slightly. Net sales in the offshore industry rose considerably thanks to a
single project. Net sales to the lifting, handling and transportation equipment industry, equipment
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manufacturers of forest machines, equipment manufacturers in the paper and pulp industry and to the
shipbuilding industry for the whole of 2102 decreased compared to the previous year. Also sales to
equipment manufacturers in the energy industry fell slightly compared to 2011.

Net sales were spread across customer segments so that manufacturers of materials handling
equipment accounted for 30 per cent (36) of Ruukki Engineering’s net sales in 2012, manufacturers of
construction and mining industry equipment for 15 per cent (15). Manufacturers of energy and
offshore industry equipment accounted for 35 per cent (21) and shipbuilding for 6 per cent (11) of
Ruukki Engineering’s net sales in 2012.

Operating profit

Operating profit for Q4/2012

Ruukki Engineering’s comparable operating profit for the fourth quarter was negative at -EUR 3
million (-4). Reported operating profit was negative at -EUR 5 million (-4). Comparable operating profit
improved slightly year on year due to improved cost efficiency and better profitability of components.
Items affecting the comparability of reported operating profit totalled -EUR 2 million, of which items
having an impact on cash flow amounted to -EUR 1 million.

Operating profit for 2012

Ruukki Engineering’s comparable operating profit was negative at -EUR 3 million (-7). Higher selling
prices and delivery volumes, as well as improved cost efficiency contributed to the increase in
comparable operating compared to a year earlier. Reported operating profit for 2012 was negative at -
EUR 12 million (-7). Items affecting the comparability of reported operating profit totalled -EUR 9
million, of which items having an impact on cash flow amounted to -EUR 3 million.

Items affecting comparability included in reported operating profit are detailed by quarter in the table
at the end of the Summary financial statement and notes section.

Fortaco arrangement

On 16 October 2012, Ruukki and CapMan agreed to combine units of Komas Group Ltd and Ruukki
Engineering to form a new company known as Fortaco Group Oy. The arrangement was completed
on 27 December 2012. The company was formed from the compatible and complementary units of
Ruukki and Komas. The units that have been transferred to Fortaco accounted for EUR 137 million of
Ruukki Engineering’s net sales for 2012 and the units outside the arrangement accounted for EUR
127 million. Ruukki Engineering’s units not forming part of the new company are reported as part of
Ruukki Metals division from the start of 2013.
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RUUKKI METALS

e Due to weak market conditions, the fall in raw material prices to mid-September was reflected

in the prices of Ruukki’s end products faster than in the cost of raw materials

e During the fourth quarter, 70,000 tonnes of low-margin steel products were delivered outside
the main market areas to free up working capital and improve cash flow in an environment of

weak demand

e Special steel products accounted for 31 per cent of Ruukki Metals’ net sales for 2012, which

was at the same level as a year earlier

e The second half of the fourth quarter showed signs of recovery in prices and demand for steel

products

Ruukki Metals

EUR million Q4/12 Q4/11 2012 2011
Order intake 437 416 1,782 1,691
Net sales 434 442 1,787 1,783
Comparable operating profit -34 -28 -42 80

Items affecting comparability

included in reported

operating profit -8 -3 -1 -28
Reported operating profit -41 -31 -53 52
Comparable operating profit
as % of net sales -1.7 -6.3 -2.3 4.5
Personnel at end of period 5,203 5,450

Order intake and order book

Order intake in Q4/2012

The value of order intake in the fourth quarter was up 5 per cent year on year at EUR 437 million
(416) and at the same level as the previous quarter.

Compared to the same period a year earlier, order intake showed a clear rise in Russia, Sweden,
Spain and ltaly. Order intake was down somewhat in, among other countries, Germany, Norway,
France and China. As regards the main markets, orders were up slightly in Finland and Poland.

Order intake for special steels declined slightly during the fourth quarter compared to a year earlier.
However, strong order growth was seen in Russia. Also in Finland and North America, there was
clear growth in order intake. In Sweden, most Southern and Western European markets and in China,
orders for special steel products were down.

Order intake in 2012

Ruukki Metals’ order intake in 2012 was up 5 per cent year on year at EUR 1,782 million (1,691).
Strongest order growth was in Russia and North America. Compared to the previous year, orders
were up also in Norway, Denmark, the Baltic states, China and South America. Similarly, orders in the
Central Eastern European markets were also up. As regards the main markets, order intake was
down in Finland, Sweden and Poland.

Orders for special steel products were down slightly year on year. This was largely attributable to
weak demand in the main markets in Southern and Western Europe. However, order volumes rose
strongly in Russia and also showed clear growth in North America, Poland and in some South
American markets. Orders for special steels were down slightly in Finland and Sweden, but rose in
Denmark and Norway.

Ruukki Metals’ order book at year-end 2012 was 6 per cent down year on year.
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Net sales

Net sales for Q4/2012

Ruukki Metals’ net sales for the fourth quarter were down 2 per cent year on year at EUR 434 million
(442). Delivery volumes rose somewhat, but average selling prices were down year on year and
quarter on quarter due to weak demand and market over-capacity. Net sales were up 7 per cent
quarter on quarter due to clearly higher delivery volumes.

Net sales of steel products during the fourth quarter decreased year on year in Finland, Sweden,
Norway and in most Southern and Western European countries. Net sales showed strong growth in
North America and Russia. There was clear net sales growth also in Central Eastern Europe,
Germany and Spain. Net sales fell in some emerging markets such as India and South Africa, but
grew somewhat in South America and China.

Compared to the same period a year earlier, net sales of special steel products showed clear growth
in North America, Russia and Turkey. As regards new market areas, deliveries were also up in Brazil
and China. Deliveries were down in most important Southern and Western European markets and in
Sweden. Deliveries in Finland and the other Nordic countries were up slightly year on year. Special
steels accounted for 28 per cent (28) of net sales for the fourth quarter. Special steel products failed
to account for a higher percentage of net sales than a year earlier mainly because of the impact of
difficult economic conditions on delivery volumes in Southern and Western Europe.

Compared to the previous quarter, net sales were down in Finland, Russia and Central Eastern
Europe. Deliveries to Sweden, Western Europe and North America increased.

Net sales for 2012

Ruukki Metals’ net sales for 2012 were EUR 1,787 million (1,783), almost the same as for 2011, and
accounted for 64 per cent (64) of comparable consolidated net sales. Delivery volumes rose slightly
on the year, but average selling prices for steel products were down.

Net sales were down year on year in all main markets in Finland, Sweden, Germany and ltaly.
Strongest net sales growth was in Russia, North America and China. Deliveries also showed good
development in Denmark, the Netherlands, the Baltic states and Turkey.

As regards customer segments, deliveries of steel products rose somewhat year on year to the
construction, engineering, lifting, handling and transportation, mining, construction machine,
shipbuilding and offshore industries. Deliveries of steel products decreased to the automobile and
building product industries, and to white goods manufacturers.

Net sales of special steel products were down 1 per cent year on year. Deliveries of special steel
products rose slightly, but average prices were down somewhat. Sales of special steel products
showed strong growth in Russia and clear growth also in the United States and China. Weak market
conditions in Europe resulted in a considerable decrease in deliveries to main markets in Southern
and Western Europe. In Finland, sales of special steel products remained more or less at the same
level as a year earlier and rose slightly in the other Nordic countries. Net sales were up slightly on the
year in Central Eastern Europe.

Special steels accounted for 31 per cent (31) of Ruukki Metals’ net sales for 2012. Special steel
products failed to account for a higher percentage of net sales than a year earlier mainly because of
the impact of weak demand on delivery volumes in Southern and Western Europe. Net sales of
stainless steel and aluminium, which are sold as trading products, were down 7 per cent year on year
at EUR 129 million (139).
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Operating profit

Operating profit for Q4/2012

Ruukki Metals’ comparable operating profit for the fourth quarter was negative at -EUR 34 million (-
28). The decrease in operating profit year on year was mainly due to lower selling prices of steel
products and higher costs of raw materials used in steel production compared to the same period a
year earlier.

As was the case a year earlier, during the fourth quarter Ruukki Metals focused on freeing up working
capital and improving cash flow in an environment of weak demand. To this end, during October-
December, Ruukki Metals delivered 70,000 tonnes of low-margin steel products outside the main
market areas. In addition, average selling prices of steel products in main market deliveries were
lower than during the previous quarter. Compared to the previous quarter, lower average prices and
changes in the product mix had a negative impact of EUR 51 million on the comparable operating
profit of Ruukki’'s steel business. On a positive note, higher delivery volumes, a higher capacity
utilisation rate, lower raw material costs and cost savings achieved improved the operating profit of
Ruukki’'s steel business quarter on quarter.

Reported operating profit for the fourth quarter was negative at -EUR 41 million (-31). ltems affecting
the comparability of reported operating profit totalled -EUR 8 million, of which items having an impact
on cash flow amounted to EUR 0 million.

Operating profit for 2012

Comparable operating profit for 2012 was negative at -EUR 42 million (80).

The sharp decrease in comparable operating profit was due mainly to clearly weakened demand for
steel products compared to the previous year. Global market prices of the raw materials used in steel
production started to decline during the second quarter and continued to decline until almost the end
of the third quarter causing downward pressure on the prices of steel products. In the prevailing very
uncertain market environment and with falling prices of raw materials, customers have destocked and
pushed back their orders. This was clearly reflected as weaker ordering activity, especially for
standard products. There is typically a delay of around one quarter before changes in raw materials
prices are reflected in Ruukki’s production costs. This is because of contracts signed with raw
materials suppliers and the normal turnaround of inventories. The fall in market prices of steel
products and the delay referred to above had a negative impact on the profitability of Ruukki’'s steel
business. In particular, sales of low margin products outside the company’s main market areas
together with lower average selling prices of deliveries in main markets contributed to the loss posted
for the fourth quarter. The company’s aim during the fourth quarter was to free up working capital and
thus improve cash flow. This was why, during the fourth quarter, Ruukki Metals delivered around
70,000 tonnes of low-margin steel products outside the main market areas.

Reported operating profit for the year was negative at -EUR 53 million (52). Items affecting the
comparability of reported operating profit totalled -EUR 11 million (-28), of which items having an
impact on cash flow amounted to -EUR 3 million.

Items affecting comparability included in reported operating profit are detailed by quarter in the table

at the end of the Summary financial statement and notes section.

Steel production

Steel production
1 000 tonnes Q4/12 Q4/11 2012 2011
Steel production 566 542 2,299 2,215
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Steel production during the fourth quarter was 566 thousand tonnes (542) and the utilisation rate was
around 80 per cent. Steel production for the whole of 2012 was 2,299 thousand tonnes (2,215).

Modernisation of the blast furnaces at the Raahe Steel Works in Finland was completed in 2011. The
investment requirement in the coming years will be significantly lower than in 2010 and 2011. About
EUR 11 million (115) of the blast furnace modernisation investments were allocated to 2012. Total
investment in the modernisation of blast furnaces 1 and 2, completed in 2010 and 2011 respectively,
was around EUR 265 million, which included environmental investments of some EUR 50 million.

The sinter plant at the Raahe Works was closed in December 2011. Since the start of 2012, only iron
ore pellets have been used in iron-making instead of the mix of iron ore concentrate and pellets used
earlier.

Raw materials and energy in steel production

Market prices of iron ore and coking coal — the main raw materials in steel production — rose earlier in
the year before falling sharply during the summer because of market uncertainty. The fall in prices of
raw materials levelled off during the third quarter before starting to rise at the end of the third quarter.
The strong rise seen in the prices of the raw materials used in steel production towards the end of the
year was mainly due to low raw material inventories in China and the growth in demand caused by
the onset of winter.

Ruukki Metals’ contract prices follow general market development. There is typically a delay of around
one quarter before changes in raw materials prices are reflected in Ruukki’s production costs. This is
because of contracts signed with raw materials suppliers and the normal turnaround of inventories.

During the second quarter, a three-year contract for supplies of coking coal and iron pellets was
signed with the Russian company Severstal Resources, which is part of the Severstal Group. The
contract enables Ruukki to reduce its dependency on distant coking coal, the associated price risk
related to winter inventory and to balance purchases of raw materials. The contract signed covers
around 20 per cent of Ruukki’s coking coal and iron pellet requirement at full delivery volume. Pellet
deliveries began in May and coking coal deliveries began in July. Ruukki has four main coking coal
suppliers in: the United States, Canada, Australia and Russia.

The market price of iron ore is forecast to fall slightly after the sharp rise that continued also in
January 2013, whereas the market price of coking coal is expected to remain at the same level as at
the end of 2012 or even to show a slight rise during the first half of 2013. Based on the prices
negotiated, prices for Ruukki’s purchases of iron ore during the first quarter of 2013 will remain at the
level of the fourth quarter of 2012.

Actions to improve profitability

During the first quarter of 2012, an efficiency improvement programme was initiated with the aim of
achieving a permanent annual improvement of EUR 70 million in earnings performance. A number of
development projects to improve competitiveness and achieve savings were initiated and completed
during the year, especially at various production sites. Some of the cost savings will come from
efficiency actions already completed in operations and workforce reductions in production, sales,
marketing and business support functions. During the year, employer-employee negotiations took
place in conjunction with the efficiency improvement programme at many sites and in many
organisations. These negotiations resulted in a decrease of 182 persons in Ruukki Metals’ personnel.
In addition, personnel were temporarily laid off where required. It is planned to complete all efficiency
actions by the end of 2013. During 2012, the programme delivered around EUR 10 million in earnings
improvement. It is estimated that earnings improvement as a result of efficiency projects will be visible
in full from the third quarter of 2013 onwards.
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Environmental matters at the company

Ruukki has received many recognitions for its work on the corporate responsibility front. Over the past
year, Ruukki has particularly focused on energy efficiency, competence development and safety. In
April, Ruukki was selected for inclusion for the first time in the FTSE4Good Index Series. Ruukki was
assessed to be among the top five companies in its sector. The index is widely recognised as a
socially responsible investment index. Companies selected for inclusion in the index must meet strict
social, ethical and environmental criteria. The index is published by the London-based FTSE Group.

In September, it was announced that Ruukki continues to rank among the world’s top steel companies
in the Dow Jones Sustainability World Index, where it was included for the fifth year running. Out of a
total of forty assessed, Ruukki was one of four steel companies included in the index, which includes
the top companies that are committed to sustainable development.

Environmental matters are improved using corporate and site environmental objectives and targets.
The achievement of targets is regularly tracked. Ruukki’s production sites operate in compliance with
certified ISO 14001 environmental management and ISO 9001 quality management systems. In 2012,
these systems covered 99 per cent (99) of production.

During 2012, Ruukki continued to focus on developing energy-efficiency and on the potential of
renewable energy in steel construction. In 2012, environmental investments at Ruukki totalled EUR
15 million (29), of which 94 per cent (97) was allocated towards reducing environmental impacts at
the Raahe Works in Finland.

Environmental investments made in previous years and the change in blast furnace feed stock made
in conjunction with closure of the sinter plant at the Raahe Works have reduced emissions into the air
and energy consumption. Sintering was responsible for a considerable share of environmental
emissions at the works. The new solution has removed these emissions. Measurements indicate
specific carbon dioxide emissions have fallen by 10 per cent at the works and energy consumption by
over 1,240 gigawatt hours compared to the previous year. Dust emissions have decreased by as
much as 84 per cent, fugitive dust from transport and storage by 16 per cent and sulphur dioxide
emissions by almost 80 per cent. In addition, conversion to closed circulation water in the blast
furnace slag granulation units and condensation of the steam created have eliminated malodorous
hydrogen sulphide emissions.

The processes at Ruukki’s steel works in Raahe give rise to dust, sludge, scale, fine scrap and slag.
These were earlier returned to production through the sintering process. Since the sinter plant was
closed at the end of 2011, these materials have been processed through a briquetting plant, which
began operating in March 2012. In the briquetting process, dispersoids are compressed into
briquettes using binding agents and returned to the blast furnace process as a raw material in iron-
making.

In 2012, the company’s carbon dioxide emissions were 3.8 million tonnes (4.1), of which 98 per cent
come under the emissions trading scheme. In the free initial allocation of emissions allowances for the
second period 2008-2012 of the EU Emissions Trading Scheme, the Raahe and Hameenlinna Works
in Finland received a total of 23.5 million emissions allowances. In 2012, emissions rights trading
generated income totalling EUR 5 million (4). In 2011, Ruukki’s Raahe and Hameenlinna works
applied for emissions allowances for the emissions trading period 2013-2020. The allocation of
allowances is based on European benchmarks of steel industry efficiency. At the time of writing, it is
estimated final information about the allocation of free emissions allowances will be known during the
early part of 2013. As part of managing the carbon dioxide emissions balance sheet, Ruukki is a
participant in the World Bank’s Community Development Carbon Fund and GreenStream Network
Oy’s Fine Carbon and Climate Opportunity Funds. These funds purchase certified carbon emission
reductions, based on the Kyoto Protocol, that can be used for compliance in the EU’s Emissions
Trading Scheme.

More information about environmental matters can be found in environmental product declarations,

the environmental reviews of the Raahe and Hameenlinna Works and on the company’s website at
www.ruukki.com.
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Research and development

A total of EUR 26 million (29) was spent on research and development i